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"To readers who know anything of

his business in Washington. it may come
as something of a surprise to dnd James
O'Donnell taking issue mth the business
methods of the drug 'chainB,' because the
popular impression is that Mr. O'Donnell
is a dyed-in-the-wool chain operator."
according to a writer In Printers' Ink.
"As a matter of fact he has his oWn

chain of three large retail drug storesIn the national capital, and it might be
termed a chain within a chain since the

O'Donnell establishments are "Reani
stores," and have a ecrtain affiliation
with United Drug interests.

"Yet, Mr. O'Donnell Is not a believer
In the big chain; says that he would
he just as well satisfied if he had one

store Instead of three; and persists in
declaring that his viewpoint is that of the
large Independent retailer. All of which,
no less than his price-cutting propen-
cities. may render of interest to ad-
vertisers In general the viewpoint and
policies of this militant rrce-cutter who
is now at daggers' points in the courts
with the Beech Nut company and Nhe
makers of Big Ben clocks, even as he
has been embroiled in the past with the
Gillette rasor people and a number of
others.

Not Looking for a "light."
The quarrel of Druggist O'Donnell with

the manufacturers is almost solely one

of wholesale price concessions. It is not
meant to insinuate that the O'Donnell
price-cutting is done solely in retalia-
tion for alleged price-discrimination. His
use of cut-rate leaders is resorted to
frankly and regularly in order to stim-
ulate sales, but his contention is that the
wishes of the manufacturer Who does
not wish to have his prices cut will be
rspected if that manufacturer is abso-
lutely square with the retailers. In proof
,-f this he point% to his own relations
with the Colgate concern, which he terms
the finert firm in the United States to
.1o business with. O'Donnell sells about
$7.10) worth of Colgate products per year,
but for all that he claims that they have
never asked him to maintain their fixed
p ces, and he has made no promises to
do so. lie has never made a cut on Col-
gate, simply because he has absolute
,'nidence that he is getting as favor-
able terms as anybody else.

"It is not that I object to quantity
Iscounts," said Mr. O'Donnell: on the
contrary. I believe in them. Nor do I
care a rap at what figure a manufacturer
places the order limit to entitle the pur-
haser to the best quantity discount. If

I cannot make a large enough purchase
to entitle me to such discount I will never

complain. but what I do object to is the
manufacturer secretly or openly making
concessions to chains of stores. I am do-
Ing today, in my principal store, a larger
business than is transacted by any other
store in the United States handling a
straight line of drugstore goods. I be-
lieve there are certain stores that show
a larger turnover, but they handle glass-
ware, crockery and other goods not en-
titled to place in a drug stock.

Pays Bills in Ten Days.
Similarly, I pay all bills within ten

days, which fact as well as volume of
purchases entitles me, I believe, to the
most favorable terms and yet I know
that it is or has been the custom of the
proprietors of certain chains of stores
to demand from manufacturers all sorts
of credit concessions, such as long time,
et.

"It has been interesting to me to note
recent'y a marked tendency on the part
1f manufacturers to lower the limit of
requirements for quantity discounts. To-
da,. there is scarcely a firm in our line
that requires a purchase of more than
a five-gross lot to entitle the purchaser
to the best discount, and many- concerns
have placed the limit at one gros. To
show the trend, I may mention that
with the opening of 1916 the requirement
nn Listerine purchases was lowered from$~ie to $60

'Any reader with half an eye can see
where the O'Donnell argument leads,-
to the placing of the big retailer on the
same plane as the jobber in the eyes
of the manufacturer. 'I sell more goods
than any wholesaler in my territory,'
says this Washington druggist, 'why
shoull I not have as favorable prices
from the manufacturer?

" "Manufacturers are coming to it rap-
idly. Indeed. for all the denials and pro-teetations that are made on the subject
I know of only two firms in the United
States, Eli Lilly and Sharp & Dome, that
will not make as favorable terms to
lh large retailer as they will to any
jobber. If the manufacturer will not
make the concession to the large retailer
the jobber himself will. Any jobber will
today divide profits with me. If he gets
a discount of ten per cent he gives me
five. If he gets fifteen per cent he gives
me ten. le does business with
me at a loss, inasmuch as it costs the
average jobber ten to twelve per cent
to do business. and one wholesale house
with which I am familiar, and which I
expect will go into bankruptcy within
the next month, has. for a long time past
expended fourteen per cent In doing
business.

'Why does the jobber willingly split
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prota with me. even if he is seemingly
a loser thereby? He does it to get Vol-
ume of business and obtain quantity dis-counts that he could never take advan-
tag* of if his operations were restricted
to supplying small retaIlers.

Opiate About Jobbers.
'By the way, what do you think

of thd future of the jobber?
""The jobber.' replied Mr., O'Donnell,

'may not entirely disappear, but in my
opinion there will be room henceforth
for only two classes of wholesalers-the
very large operators and the very small
jobbers. The former will get their busi-
ness by supplying the big stol with
shorts. whereas the little jobberi will
serve the small retailers, notably the
modest establishments of the Greeks and
other foreigners. It is my belief that
the big retailer is wasting money if he
does business with the Jobbers; he must
deal directly with the manufacturer if
he would overcome his high 'overhead.'
But I realize that the small retailer must
always deal through a jobber. If he un-
dertakes to deal direct with the manu-
facturer there is the constant temptation
to overstock that will break him.
"Apropos his remark regarding the

operating expenses of the large retailer
Mr. O'Donnel was asked what it costs
him to do business. His reply was, 'be-
tween = and 23 per cent.' This is based
on the showing for the year 1915 in Mr.
O'Donnell's main store, located at an im-
portant street railway junction-point on
the main shopping thoroughfare at the
national capital. This store, which has
been established eleven years, did a busi-
ness In 1915 amounting to 390,547, as com-pared with sales in 1914 amounting to
I376.000. At that Mr. O'Donnell figures
that he has the best of the chain-store
operators because he claims that in manychain drug stores the cost of doing busi-
ness is 38 to 40 per cent. Conversely he
argues that the corner druggist in the
residential district can never be drivenout of business because the small drug-
gist, doing a business of say $0 a
day, ought to be able to operate at an
expense of only 10 or 12 per cent. Speakingof chain stores, just a little story of what
happens when Greek meets Greek. A cou-
ple of years ago Riker-Hegeman opened a
store about a block from the principalO'Donnell store and started off by slash-
ing prices on articles that had been used
as leaders at the rival establishment.
Quietly, Mr. O'Donnell went to the Riker-
Hegeman manager and said. 'If you start
a price-cutting campaign, I will not
merely meet it, I'll beat It'-and they
have lived happily ever since.

Patting Off Dvil Day.
"Getting back, in his discussion for

Printers' Ink, to the subject of the job-
bers, Mr. O'Donnell touched upon the
propensity of many jobbers to seek sal-
vation in private brands. 'They are
merely putting off the evil day.' was the
druggist's comment. 'because the averaejobber will not take a private brand seri-
ously enough to protect it the way a
bona-fide manufacturer will.' Pursuit of
this subject brought out the fact that
O'Donnell. for all that he has rather ex-
ceptional opportunities, shows no dispo-
sition to plunge on private brands. He
has two or three-one of which he claims
pays him $10,000 a year-but he shows no
disposition to increase the number. Plain-
ly the nationally advertised article is
meat and drihk to him and he uses the
private brand only as a club for the ob-
durate manufacturer, as, for example,
when there was a falling out over terms
on Wyeth's 'Sage and Sulphur' and
O'Donnell put in his own 'Sage Sage.'
"This brings us, in natural sequence, to

the attitude of this well-known price-
cutter with respect to advertised aniprice-fixed goods. Ten minutes' conver-
sation with O'Donnell will, I think, dem-
onstrate that this druggist is by no
means to be classed as an unthinking,imitative cut-rate artist. Price-cutting is
a fixed and studied business policy to
which he has adhered ever since he
opened his first store. One vital point is
overlooked by many of O'Donnell's crit-
ics-his price-culting is not confined, as
in the case of many another merchant,
merely to leaders, but extends to staples
and unbranded articles as well. His ad-
vertising slogan. in use for nearly a
dozen years, is 'No matter what you pay,O'Donnell will sell it for less.' 'Doesn't
that get you into trouble,' the interview-er asked, 'with customers when a com-
petitor meets your cut prices' 'Oh. no.'
was the rejoinder. 'we always stand
ready to knock off a cent or two under
such circumstances in order to make
good our motto. And time and again aclerk has come to me and said, for in-
stance, 'Did we advertise Hind's Honey
and Almond Cream today at 29 cents?'
but whether we did or not I always tell
the clerk to let them have itat the cut
price mentioned if we have ever quoted
that price.'

Views on Price Cutting,
"'Frankly, Mr. O'Donnell, how do youregard prIce-cutting In its effect upon the

manufacturer and his nationally adver-
tised goods?'
" 'It is both good and bad. It is goodin that it unquestionably stimulates de-

mand. It is bad in that it encourages
substitution. However, I believe that
the substitution evil Is on the wane in
drug stores. You notice that efforts at
substitution have been abandoned in
many chain stores where it was once the
regular practice. I have never toleratedit in any of my stores. When a customer
asks for an article by name we unhesi-
tatingly hand out that article, or. if wedo not have it in stock, we tell him so
and make no effort to induce him to take
something 'equally as good."
"'I know, too, that itels the claim of

some supporters of the Stevens bill that
the cut-rate merchant makes up for his
narrow profits on trade-marked articlesby selling inferior staples or unbranded
Lrticles at a higher price. That may be
true of the chain stores, but it has cer--
tainly never been my policy. Take witchbazel, for example. I sell a barrel of
witch hazel per week in my principal
store and I sell it at a cut price of 15eents per pint, as compared with 25 cents
:harged in most drug stores (including
the chain stores), but never since I have
seen In business have we dispensedanything but the best grade of witch
hazel-the product of Dickinson or the
Pond's Extract people.
" 'Another fallacy which I would likv

to puncture is that the cut-rate druggis,
aan be counted upon to drop an adver-
ised article the minute that he has ex-tracted from it all its advertising value
La a leader. Certainly nothing of that
cind has been done in my stores. Some
Eew articles we have had to cut out forsne reason or another, but I am todayveiling quantities of various articles that
advertised at, a cut price the day I

went into business,
Cuts atimulate Dessand,

" 'While I firmly believe in the cutpie because I believe it stimulates de-

mand, I favor only a moderate cut, I.
'eeognise that too much of a cut will

Kill an article. How do I know that cutsrtces not only increase sales in my store

sut stimulate demand generally? I know.

tby such experiences as we had with31d Dutch Cleanser. We formerly sold.
carload of .Old Dutch Cleanser per

week, and en, awing to the abjection'

tb~ee~U ato that artm. 1; to"e
terrItory .bsessed o per cent.

"'Yet nie.'. cnvlncing, Is the espes'i
emee we awe having just ow with Wre5ley's Ge, Vor years we aq .4 aD
chwls' lua-we earrybut par t1e well-knownbrad-et two packages fEr 5 cants. A
few weeks ago Mr. Wrigley am" down
here mad asked me to raise the price on
his gum. He did not object. apparently.,
to a certain amount of cutting, but he
contended that a price as low as we had
beem making hurt his trade In otber
qUarteM. Well, the Wrigley coneWIhad always treated us well and we
wished to be decent, and so we prompt-
ly advanced the price to three packamefor 10 centd, although, as a matter of
fact, I would rather have lost SUN Aa0
make that advance over long-establibed
cwStem. At the rame time we coiLnued
our two-for-6-cents price on othe gums.
although absolutely no effort has been
made at substitution or to influence cus-
tomers. All brands are given equal dis-
play, but whereas prior to the advance
we were selling a case of Wrigley's gum
per week-our sales of Wrigley's In 14
amounting to $14,000-since the advance
the consumption of Wrigley's has 'IrOP-
ped 6 2-3 per cent and the sales of
Adams' gum have Increased proportion-
ately.'
"In this comment by M!r. O'Donnell on

the Wrigley situation we find the kernel
of the matter-this druggist's belief that
the average manufacturir doee not ob-
ject to price-cutting If It expands his
males so long as the cuts are not too
deep. 'Many of the manufacturers who
make the most emphatic protests,' says
O'Donnell, 'are simply bluffing. They
are playing to the galleries. I have had
manufacturers admit to me that they
were carrying water on both shoulders,
to use their own woris, in this matter of
price-maintenance. And, on the other
hand, there are manufacturers who are
heavy advertisers who do not care a fig
about price-cutting. so long as they get
the business. While I have never adver-
tised the fact. I have always sold Cuti-
cura Soap at 18 cents, and I have never
had any complaint from the makers. 1
do not believe the average manufacturer
harbors any resentment against the re-
tailer who cuts prices. I have had no
dealings with the Sanatogen people since
the decision In the Supreme Court, but'
Gillette sent me a gold razor after I beat
him in court, and the Durham-Duplex
concern sell me goods Just as if I never
collected $10,000 damages from them.'

Calls Contracts Illegal.
"Knowing that he holds to this cynical

belief regarding the reai attitude of the
average manufacturer with respect to
price-cutting. it is a little easier to under
stand the buying policy rursued by Drug-
gist O'Donnell and which must prove a
mystery to many a manufacturer who en-
counters it for the first time. This policy
is summed up in the bland declaration of
the price-cutter, 'I will, when ordering:

goods, 'sign any contract that is pre-
sented to me dealing with price-fixing.
My belief is that all such contracts are
illegal. If a manufacturer wishes me to
sign such a contract, as many a one
does, merely to save his face witp other
customers, and with no intention of at-
tempting to enforce the contract, well and
good.'

" 'But if the manufacturer really at-
tempts to enforce such a contract I
stand ready to carry the case into court
or take it be,,re the Federal Trade Com-
mission, as 1 have recently done with
respect to the deniands of the marketers
of Pluto Water and Laxative Bromo Qui-
nine. My customary procedure when a
manufacturer refuses to pay a rebate
because of price-cutting is to simply
place another order for the same goods
and then deduct from the payment for
that order not only the rebate due on
that order, but likewise the unpaid re-
bate for the earlier order. Sometimes
we cone precious near going into court
over the question, but more often the
manufacturer accepts the situation, as
did the Freeman Perfume Company, of
Cincinnati, which concern wrote me on
December 22, 191., after a year of dis-
pute: 'Our legal friends tell us that you
are in the right. We are not looking for
any trouble and want to do what is right.
We also know that you have a place
for a large output of our powder, which,
of course, we want to sell.' I am get-
ting my rebates on Cascarets and other
products without any question.'
"That price-cutting has paid in the

case of O'Donnell must be admitted. His
newest store, which he purchased at
bankruptcy sale for a consideration of
12.0, was doing, when he acquired it in
1912, a business of 321 a day. In 1914 that
store did $61. and in 1915. despite a
change of location, the .receipts were$79,7.-average daily sales of $218.59.

Opposed to Free Deal.
"It has already ben disclosed that

O'Donnell is no eorthusiast on private
branches. lie likewise Jolts erpectations
in other directions. For example, he is
Opposed to the 'free deal,' although he
has profited by the system above every
other man in his territory. Speaking of
a recent free deal on Dioxogen he re-
marked: 'The system once started

mighty hard to get away from. Similarly,this druggist does not believe In the In-
sertion of the names of local retailersin newspaper advertising, although here
again he is a heavy winner, because
many manufacturers insert O'Donnell's
name to the exclusion of those of all
other retailers in his district. 'If I
were a manufacturer I would not putin anybody's name,' was his comment.
"Advertisers may be interested in one

eiperiment which Mr. O'Donnell recently
made. In addition to his regular ch'ain
he owns a drug store located directly
across the street from his principal store,
this extra establishment, which he
bought in at receiver's sale, not being
operated under his name. 'I had often
heard.' said the druggist, 'the stories of
how John Smith does the advertising and
Sam Jones, across, the street, reaps the
benefit. After we got hold of the storeacross the street T was able to sense
the situation. I found that on days
when we do our heaviest advertising(Mondays and Thursdays) and when our
reeeipts at the main store are running
51,50 or $1,600 for the day, the receipts
across the street, instead of remainingnormal, Invariably show a falling off of
approximately 10 per cent.'"

Turkey Heeds U,. S. Protest
Repeated protests by U'nited States

representatives finally have brought an
'rnd to the deportation of Armenians from

Turkey, Hoffmari Philip, American
:-harge d'affaires at Constantinople in the

absence of Ambassador Morgenthau, no-
titled the State D~epartmnent yesterday
that he had been Informed by the Turk-
ish minister of foreign affairs that no
rnore Armenians would be deported. The

rurkish minister further stated that
Zatholic and Protestant Armenians who
iave been deported will be allowed to re-
turn to the country,

-Senator Smith's Car~Smaahed.
An automobile owned by Senator HokeSmith and operated by Ramefld Charles'

was In a collision at SIxteenth and K
streets northwest about 3 o'clock Fri-
lay atfernoon with an automobile owned
by Richard E. Pairo. The fender ofBenator Smith's car was smashed. The
windshield of the other car was broken,
Neither Senator Smith nor any of his
family was In the car,

Gloom Dispellers Entertain,
The Gloom Dispellers, a social club,mntertained their frIends and themselves

with a lively even-ing of mirth at the

Ntotheast Temple Fri ay night, One of
he Teatures of the ocdasion was a take-
>ff on a suffrage pageant, Emily Dlttoe

'epreseniting Mrs. Pankhurst and Kath-

rine Kirby and Louise O'Meara resting
ecurely on the floats. Other girl. repre-
eted member of Congres voting upon
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fs an Essenti
Elihu 8. Riley has aptly described

the young graduate from the United
tates Naval Academy at Annapolis in

the following words;
"Equipped with two modiFt langu-

ages besides his own, learned in the
law of nations. rounded in the facts
of ancient and modern history. in-
structed in the art of speaking and
writing the Englialt. language correct-
ly, polished 'by experience. a practical
chemist. an elestrician. a patternmaker
a machinist, an engineer, a boilermaker
and a smith, a draughtnsan and a
foot soldier as well as a seman, the
graduate of the ?,val Academy has a
diploma of which any man might be
proud and a future before him that any
patriotic youth might envy."
A more complete outline of the work

of the naval cadets has been written
in, an article by Dr. Benjamin Frank-
lin Roller and published recently by
the New York Herald. It reviews the
work of the cadet after outlining hie
reasons for the belief that the United
States Navy is the real first line in any
plan of Aefense against aggression.
The Opinions of President Wilson,Frederick Palmer, the war correspon-dent, and several other men are quotedtherein as stating that the navy should

be immeasurably stronger than anyother navy in the world, inasmuch as
this country would have so long a
coast line to defend against any alien
aggressor.

Defense Essential.
While admitting that the chief oc-

cupation of the people of the Unitedstates is citizenship, Dr. Roller assertsthat "a country may be absolutely and
ever so right and yet have need of self-defense against those who guide thedestinies of hostile nations."
His article goes on to hay:"The richest and the most desirable

country in the world Has far the lar-gest coast line, manifestly indefensible
except by a large and efficient navy,whose efficiency in turn depends almostentirely upon having a complementand an ample reserve of highly edu-cated officers and naval experts whoin the event of war could guide anddirect the movements of the navy and
who could quickly and thoroughly trainand teach the enormous number of vo1-
unteers who would be certain to pre-sent themselves.
"There is not a doubt in the worldthat an army of ten million men wouldbe available in a short time to defendthis country against aggression. There

is also no doubt that in such an emerg-
ency the almost incomparable resources
of this country would make it possible'to build ihany more battleships in an
incredibly short time. The funda-
mental need, however, is battleshipp,
guns and men, with highly trained of-
ficers to guide and teach the volun-
teers, to superintend the men in the
making and building of ships and in
the installation of guns, in the manoeu-
vering of ships in time of war, in the
manipulation of machinery and in the
handling of guns so that the navywould be known not only for its size
but for what it can do when called
upon.

"It takes years of study and experi-
enve to make a capable naval officer.

Discipline Noticeable,
"To me the most noticeable things in

the Naval Academy were discipline, hard
work, regularity and good health. It is
also true that these are among the most
powerfully conducive to morality.
"The education at Annapolis is of a

very high class. It is theoretically equal
and practically far superior to that which
may be acquired at the majority of our
best universities. This may be truthfully
said In addition to the fact that it is not
merely the only naval school in America,
but is acknowledged to be the best naval
school in the world.
"The students at the Naval Academy

are known as midshipmen. They receive
their appointment after passhig a civil
service examination as follows:-Two for
each Senator, delegate and Representa-
tive in Congress, two for the District of
Columbia. ten from the United States at
large and fifteen from the enlisted men
who have served a year in the United
States Navy. Those from the District of
Columbia and those at large are ap-
pointed by the President, while those
from the enlisted men of the navy are
appointed by the Secretary of the Navy.
The President also appoints one from
Porto Rico.
"The midshipmen's course covers four

years, at the end of whkh time graduate
with commissions as ensigns in the navy.
All candidates at the time of their ex-
amination must be between the ages of
sixteen and twenty. They must be at least
five feet, two inches tall if between the
ages of sixteen and eighteen, and at least
five feet, four inches, if between the
ages of eighteen and twenty. The mini-
mum weight at sixteen years is Ill
pounds, with an increase of three pounds
for each additional year or fraction of
a year over one-half. Examinations are
held twice a year-in February and April
-in one or more cities in every State of
the Union. All candidates must be un-

married, and any midshipman who shall
marry, or who shall be found to be mar-

ried, before his final graduation shall
be dismissed from the srvice.

Strict Examinations.
"Both the mental and physical examina-

tions for admittance are very strict, re-

quiring a good moral character, a abund
body and constitution, good natural cap-
acity, an aptitude for study, suitable
preparation In the' fundamental branches,
industrious habits, perseverance and an
obedient and orderly disposition.
"A sound body means that the candi-

date must have a good, strong constitu-
tion. reasonable degree of development.
good general health, have no cachexla,
anemia or infection, have no deformity.
epilepsy or impaired sense. Chronic nasal
catarrh, fits, impediment of speech, heart
disease, hernia, bad teeth or color blind-
ness are sufficient to cause the rejection
of the candidate.
"As soon as a midehipman has been

appointed he is put on a pay of $600 a
year and his keep. On admission each
midshipmnn must deposit $231.84 for cloth-
ing and other articles and $60 deposit for
books.
"During the eight months of academic

work the 'plebes' or fourth-year ciass
have but one afternoon a month for their
own recreation, and one special holiday
a year. The third-year clashmen have
two afternoons a month. The second-
year clasamen have Saturdays afternoons
from one to twenty-five minutes past six.
The first-year classmen have from Quar-
ter past five to twenty-five minutes past
six p,. m. each day, Wednesday from
half-past three to twenty-five minutes
past six p. in., and every 'Saturday and
Sunday from one to twenty-five minutes
past six in the afternoon,
"Ninety per 'ent of the students in the

Naval Academy participate in some kind

of athletics. An enormous number of
teams are constantly at work. Competi-

tion is encouraged between classes and
with outside institutions. Unlike the

Military Academy at West Point, the

mniddies lay a great deal of stress on

the development of champions, and they
surety have enough of them. In basket-

ball they have lost only three games In
seven years, In feeing they use the

F'rench system in foils and the German

snstam in sabers, mat ya they won

*tSupe*-"

r Nation's Service
Reviews Work of the Naval
to Defend Long Coast Line
J Precaution.
the intesiregiate chamvimshln in both.
In Weeing, whieh is one of the maost
popular of ani navy ars, the Aanapolis
team has not been detsted In four years.
C. 0. Ward, the aiddle-weight, and
Beade.ft, the light-walit, have never
yet been defeated. Cortdlnty that i a
crelitable record for John schuts, the
f ,N. Y. A. C. member, who has hadt~he" die I his charge, in thia best
and most benelcial of all Indoor sports.
"Nb student is allowed to participate

in more than two -major sports. All
have to do the gymnasium work
throughout the whole four year course
and with the regularity, discipline and
vim that charaeterises the whole in-
stitutiop/ The fact. howeyer, that
gymnasium work is obligatory does
not seem to effect the enthusiasm with
which they participate in the volun-
tary sports.
"The gymnastics given to the classes

throughout the four years are taken
from the Swedish manual and consist
of breathing, bending, twisting, squat-
ting, stretching, stooping and spring-ing exercises. A considerable amount
of apparatus work is also giverr.. such
as Indian club, dumb bell, horse, single
and parallel bar work and also tum-
bling.

Swimmig Cempulasry.
"In swimming every midshipman

must quality, and the requirements in-
crease each year in school. The fourth
year men are required to swim five
minutes in each of three strokes. The
third year men must swim eighty
yards In each of three strokes and
dive well. The second year men must
swim 110 yatds in 6m., know three
strokes and dive well. The first year
men must swim 150 yards in 7m.. dive
well and pick up objects at a depth
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OWG feet A be Mete JOB-

e swimming pool is kept abe*-
jutel* sanitary. to kltered throghmad and gravel after heriagbtreated with &ism and haite 0ee.
and a solution of chlorinated Urm.
That Is what they call the 'swmpmethod' of purifying water for drink-
Ing purposes, it being suficient for
practical purposes to place a small
quantity of cblorinated lime in a gal-
lou of swamp water. which is peouredoff and drunk with Impugnity after
standing an hour or mpre to settle.
"Rowing Is a popular sport in An-

napolis. They row In eights, fours.
doubles and singles. aid everybody
rows in fourteen-oared cutters.

"Sailing drills are also given.
"Bie shootng Is required of every

student six a week.
"Boxing is allowed in intercompany

competition but not outside, and all Ku-
dents get a certain amount of instrue-
tion in the misnamed 'manly art.'
"Dr. R.'G. Heiner, who is in charge of

the sanitation and medical care of the
Institution, lectures to all the students'
from the beginning on the fundamental
principles of health and sanitation. the
evil effects of tobsceo, alcohol and ven-
ereal disease. Thto students are allowed
to smoke in Smoke Hall at certain hours
but not in Bancroft Hall, the beautiful
and capacious dormitory OD feet long
and 350 feet wide, which cost WA.00,
and where the students all live the sim-
pie and wholesome life of midshipmen.
'"The wrestling mats. In the fine, large

gymnasium, which is the scene of the
delightful Academy 'hops,' are disin-
fected kt frequent Intervals with a mix-
ture of formaldehyde In alcohol or
bichloride in water and then carefully
swept.
"All the students are carefully meas-

ured upon admission according to the
Kellogg system and examined by official
physicians frequently throughout the
course. If found short in two or three
measurements or tests the middy is
urged to go in for special exercises and
overcome the deficiency. If short in five
he is required to do so. If short in many
more than five he is compelled to resign.
Postural defects receive special atten-
tion. the exercises to overcome which
being prescribed in each individual case
by the gymnasium director in consulta-
tion when need be with the Academy.
physician.:
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and enlarged Talking Machine Sh<
'Easy-to-pay-for" Grafonola Com
rhome for a

Trial, Without An]

nond Disc RecitaL, Tues<
we will hold another Edison Rec
4i'30, and will again feature Miss]I
ho captivated our large audience o

i New Taking Machiue Shop, 2ind:

enth Street Nea

i.v..u'n..
W. M. -wet, tthe stems a

the Deal OOge, who remit enier,
0-et e peastic at the UNbise1tr m
pita h" t to oepm
.Mim Beethe Reles. at T"eres Cot

Woge. has take. Weave ot abence Im the
public seels to devote her -tire tie,
to her stuie t the estim ng.

iss . Ruth TlEaey, of the TeachenCettee, has withdrawn to aept a pe-
tis to the scheels of Neweet, N.i
-S expects to return to m*ets h.
couree at the Sommer choeeL whico
Dpees the Iatter part of June.
The Pre-Medical Clams will gie a dan-o
abt the addle of this moath. ,
Miss Julia H. Strobet, vice-presiden

of the Pro-Medlcal Class, ham left th,
aniversity. A. T. chwarts ba bee,
elected her cessor.
Dr. Wilard 8. aneall. smember of th.

faculty of the Teachers Conege. wil
teach at the Johns Hopkins Univeras,
Summer School during the coming sup
mer.
William Miller Collier. of New York

former Minister to Spain, is giving ;

course of lectures on diplomacy In th,
department of political sclence. The lec
tures will continue throUgh March.
Ree M. Norris. of the Iw Rehee:

recently attended the coveton of th,
Southern Division of Delta Tan Deltu
Fraternity at Atlanta. Ga.
"Bob" LaFollette. a Beta Theta Ph,

at Wisconsin, entertained the Defta a,.,
dance at his home recently.
Sigma Phi Epsilon recently was vigtek

by Mr. Martin. of the Eta capter. Un,
versity of Virginia.
Zeta Chapter of Sigma Kappa hda in

-tiated Alma Barker. Rachael Benfer
Annie Cardwell, Eleanore Earne.n
Florence Ford, Ruth Phillips, and Esthe,
lrickson.
MrA. Ella Enlows recently eatertainot

Sigma Kappa members at the Home Clut
at a shower for Miss Sylvia Hazlett. Misq
Haslett, whose engagemnent to Charle,
Schwank, of LAnsdale, Pa.. was an
ounced last winter. is visiting Mine Mar-

ian Brooks.
Zeta Chapter of Sigma Kappa eater

tained recently at a tea dance in the
assembly hall of the arta and Seienea
building In honor of Mrs. Eula Grov,
inger, grand president of the eotor-
Zeta Chapter of Sigma Kappa e.

brated Its tenth birthday with a buffe,
supper In the chapter rooms.
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